1. Overview
Business Overview:

M8 Systems is a cutting-edge technology company leading the way in precision agriculture. We
specialize in creating loT-enabled controllers, Al-driven solutions, and cloud-based platforms that help
farmers optimize their operations and achieve sustainable results. By integrating real-time data analytics
with advanced Al technology, our products enable farmers to make smarter, data-driven decisions.

Our flagship products, the FarmLink J and FarmLink S controllers, work in conjunction with a robust
cloud infrastructure and mobile app to deliver insights into key farm metrics such as soil moisture,
weather conditions, and irrigation systems. At the heart of our technology is artificial intelligence, which
continuously analyzes this data to optimize irrigation decisions, helping farmers use the right amount of
water at the right time. This enables them to save up to 30% on water consumption while also
improving crop quality and yield.

We provide end-to-end solutions for irrigation, water management, and resource optimization that
seamlessly integrate into existing farm operations. Our Al-powered systems automate and fine-tune
irrigation decisions, reduce labor costs, and contribute to more efficient and sustainable farming practices.

Mission Statement:

At M8 Systems, our mission is to revolutionize agriculture through precision, efficiency, and sustainability.
We are committed to harnessing the power of artificial intelligence to help farmers irrigate with
precision—both in timing and quantity. Our Al-driven technology is designed to optimize water usage,
saving farmers up to 30% in water consumption and delivering better crop quality. By combining loT
sensors, cloud-based analytics, and real-time actionable insights, we empower farmers to make
informed decisions that increase productivity, reduce costs, and promote sustainable agricultural
practices.

We strive to be the go-to partner for precision farming solutions, providing tools that not only save water
and reduce labor but also enhance crop performance. Our vision is to help farmers meet the growing
demands for food and sustainability, contributing to a smarter, more efficient, and environmentally
conscious future for the agricultural industry.

Market Opportunity for M8 Systems

The agricultural industry is at a critical juncture where water scarcity is becoming one of the most pressing
challenges. In California, the epicenter of agricultural innovation, farmers are facing escalating water
costs due to both environmental factors and regulatory pressure. As droughts become more frequent and
water supplies shrink, farmers are forced to find smarter ways to manage their irrigation systems. The
growing demand for precision irrigation technology has created an urgent market need for solutions that
not only conserve water but also reduce operational costs and improve crop vyields.

M8 Systems is uniquely positioned to meet this need with our Al-driven irrigation controllers that offer
precise, real-time data analytics for water management. Our technology enables farmers to optimize
irrigation by delivering the right amount of water at the right time, based on environmental and soil
conditions. By integrating loT sensors and Al algorithms, we help farmers reduce water usage by up to
30%, leading to significant cost savings and higher crop quality. This is particularly critical in California,
where agriculture is responsible for more than 75% of the state's total water usage.

In our first phase, we will focus on penetrating the California market. As one of the largest agricultural

hubs in the world, California is home to millions of acres of cropland, and its farmers are actively seeking
solutions to mitigate the impact of water scarcity. Our FarmLink controllers offer an immediate solution
to these challenges, and we anticipate strong adoption in California’s farming community. Over the next



few years, we aim to capture 1.5% to 3% of the 27 million acres of cropland in the state, starting with
key partnerships and distribution channels.

Following our success in California, M8 Systems plans to expand into North America and South
America, where irrigation efficiency is equally critical. The demand for water-efficient solutions is growing
in these regions, especially in countries with vast agricultural areas like the United States, Brazil, and
Argentina. As global agricultural production continues to increase, we will be well-positioned to tap into
these large markets, offering solutions that address both water scarcity and the need for operational
efficiency.

The opportunity doesn’t stop there. Our technology can be seamlessly integrated into a global network,
making it scalable to regions like Europe, the Middle East, and the Far East, where water availability
and agricultural productivity are key concerns. In Europe, for example, many countries are facing water
shortages and increasing regulation on irrigation practices. The Middle East is already a major market for
agricultural innovation due to its arid climate, and the Far East has shown increasing interest in precision
farming to address growing food demands. As the global population rises and climate change
accelerates, water will become an even scarcer and more expensive resource, making our solutions even
more vital.

M8 Systems is poised to capitalize on this growing global demand for smarter, more sustainable
irrigation practices. By addressing the water crisis through our Al-driven solutions, we are positioned to
lead the way in precision agriculture, providing farmers with the tools they need to thrive in an
increasingly resource-constrained world.

M8 Systems Product Offering:

At M8 Systems, we offer an innovative and unique end-to-end solution for precision agriculture,
combining advanced hardware controllers and cloud-based software with real-time Al-driven
insights. Our solution enables farmers to automate and optimize their operations, making smarter, data-
driven decisions that directly impact water conservation, labor efficiency, and crop productivity.

FarmLink Controllers: Hardware That Enables Real-Time Data Action

Our FarmLink controllers are a critical component of our solution, acting as the conduit for data
collection and control within the farm. These hardware devices are designed to integrate seamlessly with
existing farm infrastructure, from irrigation systems to various environmental sensors.

e The FarmLink J and FarmLink S controllers gather real-time data from soil moisture sensors,
weather stations, flow meters, and other vital farm inputs.

e This hardware is essential because it bridges the gap between the farm's physical operations
and the insights generated by our cloud-based platform. The controllers enable automated
decisions, such as the start/stop of irrigation, based on live data inputs, ensuring that actions are
executed immediately and accurately.

Cloud-Based Software: Al-Driven Recommendations and Automation

Once data is collected through the FarmLink controllers, it is sent to our cloud-based software where it
is processed using advanced Al algorithms. Our software continuously analyzes the incoming data and
makes real-time recommendations about how and when to irrigate, as well as other actions that can
optimize resource use and crop growth.

¢ The Al model considers factors such as soil health, weather forecasts, crop type, and
environmental conditions to determine the optimal irrigation schedules.

e Unlike traditional systems that only collect data, M8 Systems offers a truly actionable
solution—the Al-driven recommendations are immediately passed back to our hardware
controllers, which then implement these actions, ensuring precise irrigation and resource
management.

End-to-End System Design: A Unique Approach



What sets M8 Systems apart is our end-to-end system design. Our solution is fully integrated, from
hardware data ingestion to Al-powered decision-making and automated execution. This integrated
approach ensures that farmers don’t just receive insights—they can also act on those insights
automatically.
e The data flow starts with sensor data collected by the FarmLink controllers, which is then
processed in the cloud.
e The Al model generates tailored recommendations, and our FarmLink controllers immediately
execute those actions—be it adjusting irrigation schedules or managing resource use.

This seamless connection between hardware and software is crucial for optimizing farm operations in
real time. By automating both data collection and data-driven actions, we eliminate the need for
manual intervention, saving farmers both time and money.

Subscription-Based Cloud Services and Data Insights

Our software also includes a subscription-based service that provides ongoing access to Al-driven
insights, performance monitoring, and historical data analytics. This subscription ensures continuous
value for our customers by helping them make informed decisions, track their progress, and adjust
operations as needed to meet evolving challenges, such as water scarcity or climate changes.

Unique Value Proposition

¢ Integration of Hardware & Software: While many agricultural technology companies only focus
on one aspect (either software or hardware), M8 Systems offers a fully integrated solution. Our
FarmLink controllers are not just data collectors—they are the bridge that translates Al insights
into real-world actions on the farm, automating key tasks and improving efficiency.

¢ End-to-End System: This unique end-to-end design makes M8 Systems' offering more robust,
actionable, and impactful compared to other solutions that merely provide passive data without
the ability to act on it.

With M8 Systems, farmers receive a comprehensive solution that not only gathers critical farm data but
also turns it into automated actions to optimize irrigation, conserve water, and improve crop yield. The
integration of our FarmLink controllers with cloud-based Al technology provides continuous,
actionable insights that help farmers operate more efficiently and sustainably. This end-to-end system
design is what sets us apart in the agricultural technology market, offering farmers a seamless, smarter,
and more cost-effective solution to today’s most pressing agricultural challenges.

Business Model

M8 Systems operates with a multi-faceted business model, designed to generate revenue through
several key streams that support long-term growth and sustainability. The following revenue streams are
integral to our business:

e Hardware Sales:
Our FarmLink controllers are sold directly to customers, including large-scale farms,
distributors, and agricultural service providers. These controllers are priced affordably at $399 for
the FarmLink J and $1,900 for the FarmLink S. As we scale, hardware sales will continue to be
a key revenue driver.

e Subscription-Based Cloud Services:
We offer a subscription service that provides customers with access to our cloud-based
platform, Al-driven insights, and mobile app. This subscription includes real-time data analytics,
actionable recommendations, and system monitoring. With a monthly fee of $20 per controller,
this recurring revenue model ensures ongoing value for our customers and provides predictable
cash flow for M8 Systems.

e API Consumption Fees:
As part of our growth strategy, we plan to offer an API that allows third-party agricultural
technology companies to integrate their data into our Al model. These companies will pay a



usage fee each time they access our model to generate actionable insights for their customers.
This revenue stream will scale as we partner with more companies in the precision agriculture
ecosystem.

Long-Term Support and Upgrades:

In addition to hardware and subscription revenues, M8 Systems will generate revenue from post-
sale support services, including system upgrades, consulting, and additional software features.
This will enhance customer retention and generate additional income over the lifetime of the
product.

M8 Systems’ business model is designed for both growth and sustainability. Our revenue is driven by a
combination of hardware sales, recurring subscription fees, and APl consumption charges, which
will support our continued expansion in the precision agriculture space. This diversified approach allows
us to capture revenue from both direct customers and third-party companies, making it scalable and
adaptable to changing market needs.

Target Market

M8 Systems targets a diverse set of customer segments within the agriculture sector, each with unique
needs that our solutions address:

Vision

Large-Scale Farms:

The core of our target market is large-scale farming operations, particularly those in regions with
high water usage, such as California’s Central Valley. These farms require advanced irrigation
solutions that can optimize water usage, reduce costs, and improve crop yield. Our controllers are
designed to integrate seamlessly with existing farm systems, making it easy for large farms to
adopt our technology.

Agri-Tech Distributors and Resellers:

We aim to partner with distributors and resellers who can help extend our reach into new
markets. These partnerships will allow M8 Systems to leverage established sales networks and
offer our products to a broader range of customers, including smaller farms and regional
agricultural service providers. Distributors will also benefit from offering an integrated solution that
includes hardware, software, and subscription services.

Agricultural Equipment Suppliers:

M8 Systems will also target agricultural equipment suppliers, such as irrigation system
manufacturers, pump installers, and service companies. By integrating our FarmLink controllers
into their existing product offerings, we can provide a more comprehensive solution to their
customers, helping them optimize their water and resource management. These suppliers can
play a key role in distributing our products.

Agricultural Research Institutions and Sustainability Initiatives:

We plan to work closely with agricultural research institutions, sustainability-focused
organizations, and government bodies that are pushing for more efficient resource
management in farming. These partners may not only serve as customers but also as advocates
for the adoption of precision agriculture practices across the industry.

International Markets:

In addition to our domestic market, M8 Systems has a clear strategy for international
expansion. We plan to target high-demand regions such as South America, Europe, the
Middle East, and the Far East where agriculture is a major industry and water conservation is
becoming increasingly critical. Our global scalability will be key to future growth, especially as
water scarcity becomes a growing concern worldwide.

At M8 Systems, our vision is to become the global leader in precision irrigation and resource
optimization for the agricultural industry. Over the next 3 to 5 years, we aim to:

Establish M8 Systems as a key player in California’s agricultural market:
In the short term, our primary focus is to gain a strong foothold in California, where agriculture



accounts for a significant portion of water usage. We plan to achieve 1% to 3% market
penetration of California’s 27 million acres of cropland within the first 18 to 24 months,
providing us with a robust foundation for growth. By helping farmers save water and improve crop
yields, we will quickly become a trusted partner in the region.

Expand across North America and South America:

Following success in California, we will target other key agricultural regions such as North
America (USA, Canada, Mexico) and South America (Brazil, Argentina). These regions have
large-scale farming operations and are grappling with similar water-related challenges. By scaling
our operations, we aim to achieve double-digit market penetration in these regions by the end
of Year 5.

Global Expansion into Europe, Middle East, and Far East:

Once established in the Americas, we will expand into global markets, focusing on regions such
as Europe, the Middle East, and the Far East. With increasing pressure on water resources
globally, M8 Systems’ solutions will be well-positioned to help farms in these areas optimize their
water usage and improve operational efficiency. By the end of Year 5, our goal is to be operating
in 5-10 international markets.

Innovate and Lead in Al-Driven Precision Agriculture:

M8 Systems will continue to develop and refine its Al-driven technology, providing farmers with
actionable insights that help them make real-time decisions on irrigation, resource
management, and overall farm optimization. We will also continue to innovate by developing new
products and services that address emerging challenges in agriculture, positioning ourselves as a
forward-thinking company that drives sustainability and productivity in farming.



2. Company Description
Company History

M8 Systems was founded with a clear vision to revolutionize the agricultural industry by providing cutting-
edge, sustainable solutions that address the critical issues of water conservation, labor efficiency, and
overall farm productivity. Founded by Max Safai, an experienced entrepreneur with a strong background
in engineering and automation, M8 Systems started with a commitment to bring advanced loT and Al-
driven technologies to the forefront of farming operations. Recognizing the growing pressures on
agricultural systems—from water scarcity to rising operational costs—Max set out to create a solution that
would enable farmers to not only manage resources more effectively but also increase their yields.

Starting in Bakersfield, California, M8 Systems strategically located itself in the heart of one of the
largest agricultural regions in the United States: the Central Valley. This region, which is home to a
significant portion of the nation's crop production, faces ongoing challenges with water management,
making it the ideal testing ground for our products. The company's FarmLink controllers and
accompanying cloud-based platform have now gained attention for their ability to automate irrigation
systems and provide real-time, actionable insights to farmers.

M8 Systems has made significant strides in the market, having secured strategic partnerships with
research institutions, agricultural service providers, and international distributors, all while keeping its
operations lean and efficient. This foundation allows M8 Systems to rapidly scale and introduce its
solutions across the U.S. and internationally.

Mission Statement

At M8 Systems, our mission is to empower farmers by providing smart, data-driven solutions that
optimize agricultural practices, reduce costs, and promote sustainability. We aim to help the agricultural
industry adapt to modern challenges by delivering Al-powered insights and precision irrigation
systems that drive both environmental and financial benefits. Through innovative hardware and cloud-
based software, we strive to deliver real-time automation and actionable recommendations that make
farming more efficient, resilient, and productive.

Our technology is built on a foundation of sustainability—working with nature to conserve water, minimize
labor costs, and ensure higher crop yields. Our goal is to lead the way in precision agriculture,
helping farmers not only survive but thrive in an increasingly resource-constrained world.

Core Values

At M8 Systems, we operate under a set of core values that guide our daily work, interactions with
partners, and business decisions:

1. Innovation: We prioritize innovation in everything we do, constantly refining and developing
cutting-edge solutions to improve agricultural practices. Our products are driven by advanced loT,
Al, and data analytics, with a focus on providing practical, real-world solutions.

2. Sustainability: Our commitment to sustainability is at the heart of our mission. We design our
technology to help farmers conserve water, reduce energy usage, and optimize resources,
contributing to more sustainable farming practices that protect the environment.

3. Customer-Centricity: We are dedicated to serving our customers with products that address
their unique challenges. Our solutions are designed with the user in mind, ensuring ease of
integration, accessibility, and actionable insights that have a direct impact on farmers’ bottom
lines.

4, Collaboration: We believe in building strong partnerships with industry leaders, research
institutions, and agricultural professionals. Through collaboration, we achieve a more



comprehensive understanding of the market and can deliver products that truly meet the needs of
farmers.

5. Integrity: We uphold the highest ethical standards in our operations, relationships with
customers, and approach to business. Our transparency, honesty, and accountability are
foundational to earning the trust of our customers and partners.

Team

M8 Systems is led by a talented and experienced team of professionals with diverse backgrounds in
engineering, software development, business, and agriculture. Key members of the team include:

¢ Max Safai (Founder & CEO): Max brings over 20 years of experience in building and scaling
successful tech companies. His background in engineering and business leadership has been
instrumental in shaping M8 Systems’ innovative approach to precision agriculture.

e Eric Goodchild (Consulting Chief Technology Officer): Eric is an expert in loT systems and
cloud architecture. His leadership in developing M8 Systems’ technology stack has been crucial
to the development of our FarmLink controllers and cloud platform.

e To Be Hired (VP of Sales & Marketing): With extensive experience in agriculture technology
and sales strategy, he will play a key role in growing our customer base and establishing
strategic partnerships across North America and internationally.

e Gary Conover (Lobbyist): With over 35 years of experience in Sacramento, Gary plays a
critical role in navigating regulatory landscapes and ensuring compliance with key policies,
including SGMA (Sustainable Groundwater Management Act). He is instrumental in securing
introductions to major farms in California's Central Valley, enhancing M8 Systems' network and
establishing credibility in the region.

Together, our team is united by a common goal: to empower farmers to optimize their operations, reduce
waste, and grow their businesses sustainably. With deep industry knowledge and technical expertise, we
are committed to delivering the best solutions to the agricultural community.

Current Market Position

M8 Systems is currently in a strong growth phase and is positioned as an innovative leader in the
precision agriculture market. We have established ourselves in the California market, which serves as
the core of our operations, and have received positive feedback from large-scale farms and Agri-tech
distributors.

Our products, including the FarmLink J and FarmLink S controllers, are gaining traction due to their
advanced automation capabilities, real-time Al insights, and ability to integrate seamlessly with
existing farm infrastructure. While we are in the early stages of scaling, M8 Systems has already
garnered a reputation for providing cost-effective, scalable solutions that help farmers optimize their
irrigation, reduce water consumption, and improve crop vyields.

We are expanding into other U.S. markets and have identified key international markets, including South
America, Europe, and the Middle East, where the demand for water-saving technologies is rising. Our
technology has the potential to disrupt traditional farming practices and play a pivotal role in the global
precision agriculture movement.



3. Market Research
Industry Overview

The agriculture technology market is experiencing explosive growth as the global agricultural industry
faces increasing pressure to meet the demands of a growing population while managing limited
resources. The market for precision agriculture, in particular, is set to reach $20 billion by 2026,
growing at a compound annual growth rate (CAGR) of 12.7%. Factors driving this growth include the
need for water conservation, the increasing cost of agricultural inputs, and the growing recognition of
the role that data-driven decision-making plays in improving yields and sustainability.

One of the most significant trends in the industry is the rapid adoption of loT (Internet of Things)
devices, Al, and machine learning to optimize farming operations. These technologies provide real-time
data, predictive insights, and actionable recommendations that are revolutionizing farm management. As
a result, farmers are more empowered than ever to make decisions that reduce costs, increase
efficiency, and improve sustainability. The shift from traditional farming methods to smart, automated
solutions is accelerating, presenting a massive market opportunity for companies like M8 Systems that
are focused on integrated, Al-driven solutions for agriculture.

M8 Systems is ideally positioned to capitalize on this growth by offering a unique solution that integrates
loT hardware, cloud-based Al software, and mobile applications to deliver actionable insights and
real-time automation to farmers. As water scarcity becomes an ever-increasing issue, especially in
regions like California, M8 Systems is at the forefront of providing tools that can help farmers use water
more efficiently and improve crop yields, driving a smarter, more sustainable future for agriculture.

Target Market

M8 Systems targets a diverse range of customer segments within the agriculture ecosystem, each with
its own unique needs that our technology addresses:

e Large-Scale Farms:
Our primary target market consists of large, commercial farms—particularly those operating in
California's Central Valley, where water usage is a critical concern. These farms require
cutting-edge solutions to optimize water management, reduce irrigation costs, and improve crop
yield. FarmLink controllers offer farmers precise control over their irrigation systems, enabling
them to optimize water usage and reduce wastage, leading to significant cost savings.

e Agri-Tech Distributors:
M8 Systems also aims to partner with agri-tech distributors who already have established
relationships with farming operations and agricultural service providers. These distributors will
help M8 Systems scale rapidly by offering our products to farmers across North America and
globally. The partnership will allow M8 Systems to penetrate markets that we may not have
access to directly, while distributors benefit from offering an integrated solution.

e Agricultural Equipment Manufacturers:
M8 Systems also targets manufacturers of agricultural equipment, such as irrigation system
providers, pump manufacturers, and sensor companies. Our FarmLink controllers integrate
seamlessly with these existing products, allowing us to expand our customer base while offering
manufacturers an additional feature to market to their customers.

e Government Programs and Sustainability Initiatives:
Governments around the world are increasingly mandating water conservation and promoting
sustainable agricultural practices. M8 Systems is well-positioned to work with government
programs that offer incentives for adopting technology to meet sustainability goals. By working
with sustainability initiatives, we can expand our reach and accelerate adoption in regions
where water conservation is becoming a regulatory necessity.

¢ International Markets:
Our technology is also highly relevant to international markets. In regions like South America,



Europe, the Middle East, and the Far East, water scarcity, climate change, and agricultural
productivity are significant concerns. M8 Systems’ solution is perfectly suited for these regions,
where water-efficient solutions are in high demand. Our global expansion plans aim to provide Al-
driven precision irrigation in diverse climates and farming practices.

Market Needs

Farmers around the world face significant challenges, many of which M8 Systems is uniquely positioned
to solve:

e Water Conservation:
Water scarcity is one of the most pressing issues facing farmers today, particularly in drought-
prone areas like California. Agriculture accounts for a large portion of the world’s freshwater
usage and improving water efficiency is paramount. M8 Systems helps farmers save up to 30%
of water consumption through our Al-driven precision irrigation technology. By automating
irrigation decisions based on real-time data from sensors and environmental conditions, we
ensure that only the necessary amount of water is used.

e Cost Reduction:
With rising operational costs, especially in labor, energy, and water, farmers need cost-effective
solutions that help them optimize resources. M8 Systems reduces the need for manual
intervention in irrigation decisions and minimizes water wastage, leading to lower energy
consumption and reduced labor costs. Our systems provide farmers with the tools they need
to improve their operational efficiency while maintaining profitability.

¢ Improved Crop Yield:
Precision irrigation not only saves water but also ensures crops receive the right amount of water
at the right time, resulting in better crop health and higher yields. By using data to make smarter
irrigation decisions, M8 Systems helps farmers boost their productivity and improve the overall
quality of their crops.

e Sustainability and Compliance:
Governments and environmental organizations are increasingly mandating sustainable farming
practices. With our cloud-based analytics and Al-powered decision-making, M8 Systems
helps farmers comply with regulations on water usage, reduce their environmental footprint, and
meet sustainability goals.

Competitive Landscape
Quick overview of key precision agriculture technologies used in farming:

1. loT and Smart Sensors:
e Soil moisture sensors, temperature and humidity sensors, weather stations.
e Provide real-time data on field conditions to automate irrigation, fertilization, and pest control.

2. Automated Irrigation Systems:
*  Smart controllers (e.g., M8 Systems' FarmLink Controller) automate irrigation scheduling based on soil
moisture, weather forecasts, and crop type.
e  Reduce water usage, improve crop yields, and lower operational costs.

3. Robotics and Autonomous Equipment:
e Autonomous tractors, drones, harvesting robots.
¢  Reduce manual labor, improve accuracy, and enhance productivity.

4. Artificial Intelligence & Machine Learning:
e Analyze data from sensors, satellites, and drones.
e  Predictive analytics for yield estimation, disease detection, weed management, and resource allocation.



5. Automated Livestock Monitoring:
e  RFID tags, smart collars, automated feeders, robotic milking systems.
e Improve animal health, productivity, and farm management efficiency.

6. Controlled Environment Agriculture:
e Automated systems in greenhouses and vertical farms, controlling lighting, humidity, temperature, and
nutrient delivery.
® Increase yield per acre while conserving resources.

7. Data Management Platforms:
e Cloud-based solutions integrating data from multiple sources for better decision-making.
e Automate record-keeping, compliance, and analysis of farm performance.

Key features of companies in precision agriculture

1. Wiseconn
e  Core Technology: loT-based irrigation and control, primarily through their DropControl system.
e  Strengths: Real-time remote monitoring, advanced analytics, and water usage optimization.
e  Typical Applications: Larger-scale farms, vineyards, orchards, and specialty crops.
e Reputation: Known for strong integration capabilities and large-scale deployments, particularly in
California and South America. Not easy to use and unfriendly to customers.

2. Nelson Irrigation
e  Core Technology: Precision irrigation hardware solutions, including advanced sprinklers, valves, and
automated controls.
e  Strengths: High-quality, durable irrigation products tailored for precision agriculture.
e Typical Applications: Center pivots, drip irrigation, and automation in diverse farm environments.
e  Reputation: Trusted global brand for irrigation hardware innovation, widely used by farms worldwide.

3. M8 Systems

e Core Technology: Al-driven IoT solutions for precision agriculture, integrating sensor data (soil moisture,
water flow, environmental factors) with cloud analytics and automation through the FarmLink Controller.

e  Strengths: User-friendly, cloud-connected solutions offering significant water conservation, improved
crop health, and ease of integration without changes in existing infrastructure.

e Typical Applications: Farms, vineyards, orchards, parks, golf courses, and now expanding into remote
reservoir monitoring, pump automation and pump health monitoring.

e Reputation: Emerging as an innovative provider that uniquely combines Al insights and precision
automation.

Comparison and Positioning:
¢  Wiseconn is notable for its large-scale loT deployments and strong analytics platform.
e Nelson is renowned for robust physical irrigation equipment and hardware reliability.
e M8 Systems stands out by integrating Al-driven analytics, loT connectivity, and precision automation into
intuitive, scalable systems. M8 Systems is currently the only company offering pump automation, pump
health monitoring and a solution that can be part of an SGMA compliance plan.

Each company complements the precision agriculture ecosystem differently—Wiseconn with large-scale loT
control, Nelson with dependable irrigation equipment, and M8 Systems with advanced Al-powered precision and
automation.



Comparison table:

Wiseconn

Nelson Irrigation

M8 Systems

Core Focus

loT irrigation management

Precision irrigation
hardware

Al-driven loT automation

Main Products

DropControl Platform

Sprinklers, Valves,
Control Systems

FarmLink Controllers (hardware,
software, cloud)

Technology
Strengths

Large-sca
analytics

le loT, advanced

Durable, precise
irrigation hardware

Al & Machine Learning integration,
cloud analytics

Ideal Applications

Large farms, vineyards,

orchards

Pivot systems, solid-set,
drip irrigation

Precision irrigation, remote
monitoring, farms, parks, golf,
residential fire suppression

User Interface &
Usability

Robust, d

etailed interface

(professional focus)

Simple hardware-based
controls

Intuitive, user-friendly app and
interface

Al Integration

Limited (mainly analytics-
driven insights)

Minimal or none
(hardware-focused)

Strong, core feature (Al-driven
recommendations and automation)

Sensor
Integration

Extensive sensor

compatibility (soil moisture,

weather,

flow)

Primarily hardware-
focused (limited direct
loT)

Extensive, multiple sensor types,
direct loT integration

Connectivity

Cellular, wireless, loT

gateways

Mostly hardware-
dependent, limited
cloud

Cellular, direct cloud connection (no
Wi-Fi dependency)

Deployment Scale

Medium to very large farms

Small to large-scale
irrigation deployments

Small to large farms, diverse locations
(including residential use)

Market Presence

Strong in

North and South

Global (strong

Growing rapidly, primarily U.S.-based,

Customization

deployments

driven customizations

America worldwide recognition) |lemerging globally
Data Cloud-based analytics, Limited; typically, Advanced cloud analytics, actionable
Management comprehensive reporting hardware-driven Al insights
Water Significant focus (through Hardware precision for ||Major water savings through Al-
Conservation precise loT control) efficient water use driven precision
Flexibility & Good, focused on large Moderate; hardware- Highly customizable; adaptable

software and Al models

Additional Use
Cases

Mainly agriculture &

irrigation

monitoring

Irrigation and
agricultural water
management

Irrigation, fire suppression, solar-panel
cleaning, reservoir monitoring

Pumps

Basic control

None

Pump automation, pump health
monitoring. SGMA Compliance

Expand & grow (can add additional data continuously and improve):

- Ingest images (disease detection, insects, crop counting, etc.)
- Ingest data from other sources (such as robots)
- Ingest data from RFID tags (livestock)

- Add layers of data on the model and expand

- Make Al model available to all via consumption




Where does M8 Systems excel compared to its competitors?

1. Artificial Intelligence (Al) and Machine Learning:
e M8 Systems leverages Al and machine learning to deliver predictive analytics and actionable insights.
e  Competitors typically focus on hardware (Nelson) or traditional analytics (Wiseconn), whereas M8 offers
deeper automation, predictive decision-making, and real-time adaptation.

2. Intuitive User Interface & User Experience:
e M8 Systems prioritizes ease of use and user-friendly interfaces through its native mobile apps and cloud
software, simplifying sophisticated precision agriculture technology.
e While Wiseconn provides robust analytics and Nelson excels in physical hardware, M8 offers an
unmatched intuitive and seamless user experience.

3. Direct Cloud & Cellular Connectivity:
e M8 Systems controllers connect directly to the cloud via cellular networks, eliminating dependence on
Wi-Fi and local power—critical in rural and remote settings.
e This feature surpasses competitors who typically require more complex network.

4. Flexibility & Versatility Across Multiple Applications:
e Beyond traditional agriculture, M8 Systems demonstrates versatility by serving diverse markets including
fire suppression, solar panel maintenance, reservoir monitoring, and residential automation.
e Wiseconn and Nelson largely stay within agricultural irrigation management.

5. Customization and Scalability:
e M8 Systems offers highly customizable solutions, easily adapting Al-driven insights to the unique needs of
individual customers, whether small-scale farms or large corporate agricultural operations.
e  Competitors generally offer less personalized, more standardized products.

6. Sustainability and Water Efficiency:
e While all three companies contribute to water conservation, M8 Systems excels by using Al-driven
precision to maximize water efficiency, delivering measurable results.
e Competitors typically rely on hardware precision (Nelson) or analytics dashboards (Wiseconn) without
deep, automated optimization.

7. Emerging and Innovative Positioning:
e M8 Systems stands out as innovative and forward-looking, continuously evolving its offerings based on
real-world needs and cutting-edge Al technology.
e Nelson and Wiseconn are more established but typically less agile and innovative.

8. Pumps:
e Pump automation, pump efficiency and health monitoring. SGMA compliance.

Summary:
MB8 Systems distinguishes itself primarily through advanced Al integration, user-centric design, flexible

connectivity, and a commitment to innovative, sustainable solutions. These attributes give M8 a unique edge,
positioning it effectively for current market needs and future opportunities in precision agriculture and beyond.



Other companies in the precision agriculture space:

1. CropX
e Claim: Soil moisture monitoring, basic irrigation management.
e  Weak points vs. M8 Systems:
o Limited Al and predictive capabilities.
o Less flexible connectivity (often relies on local gateways).
o Narrower use-case flexibility; primarily soil sensing.

2. Arable Labs
e  Claim: Real-time crop and weather analytics.
e  Weak points vs. M8 Systems:
o Analytics-focused but limited irrigation automation capabilities.
o Less customizable Al models; more standardized approach.
o Fewer actionable insights; relies heavily on user interpretation.

3. Jain Irrigation / Jain Logic
e  Claim: Irrigation equipment and monitoring systems.
e Weak points vs. M8 Systems:
o  Primarily hardware-oriented with limited Al integration.
o Complex user interface; lower usability for smaller farms.
o Limited cellular connectivity; often dependent on local networks.

4. Netafim (NetBeat)
e  Claim: Digital farming platform, drip irrigation solutions.
e Weak points vs. M8 Systems:
o Complex installations; higher initial costs.
o Limited Al-driven predictive analytics.
o Primarily designed for large-scale farms, less versatile for smaller operations.

5. Semios
e Claim: Pest control, weather monitoring, basic irrigation management.
e  Weak points vs. M8 Systems:
o Limited Al-driven irrigation optimization.
o Heavily pest-management oriented; irrigation solution less robust.
o Limited versatility across diverse use cases (fire suppression, solar panel cleaning).

6. Hortau
e  Claim: Irrigation management through soil tension monitoring.
e Weak points vs. M8 Systems:
o Limited Al-driven decision-making capabilities.
o Dependence on soil-tension data alone; limited holistic integration.
o Narrower market scope; fewer application areas.

7. AgSense (Valmont)
e  Claim: Remote management for pivot irrigation.
e  Weak points vs. M8 Systems:
o Largely pivot-centric, limited adaptability to other irrigation types.
o Limited predictive analytics and real-time decision automation.
o Less intuitive software interface; higher learning curve for users.



Why M8 Systems Stands Out:

Compared to these competitors, M8 Systems excels with:
e Advanced Al & Machine Learning: Deep, predictive insights driving real-time actionable decisions.
e Comprehensive Use-Case Versatility: Including irrigation automation, reservoir management
e Applicable to several adjacent markets:

@)
@)
@)
O
@)

Golf courses, parks, cemeteries, etc.

Oil and Gas

Cold storage

Residential

Fire suppression, and solar panel cleaning.

e  Seamless, Direct Cellular Connectivity: Reliable in remote areas, independent of Wi-Fi or local power.
e User-Centric Interface: Intuitive apps and software ensuring ease-of-use.
e High Customization & Scalability: Tailored solutions that grow with customer needs.

This combination of innovation, usability, adaptability, and intelligence positions M8 Systems distinctly in the
precision agriculture landscape.

Market Penetration

M8 Systems is targeting the California market for the first phase of its growth. California’s agricultural

sector, which faces significant challenges with water usage, represents a prime market for our precision
irrigation technology. We aim to capture 1.5% to 3% of the 27 million acres of cropland in California in

the first 18 to 24 months, positioning M8 Systems as a trusted solution for large-scale farms.

As we expand, we will target North America (U.S., Canada, Mexico) and South America (Brazil,
Argentina), where farming practices are evolving to incorporate smart agriculture solutions. We also
have global expansion plans, particularly in Europe, where precision farming is gaining traction, and in
regions like the Middle East and Far East, where water conservation is a critical need.



4. Products and Services
Product Overview

M8 Systems offers two flagship products designed to revolutionize farm irrigation and resource
management: the FarmLink J and FarmLink S controllers. These innovative solutions leverage real-time
data, cloud-based analytics, and Al-driven insights to help farmers optimize their irrigation schedules,
reduce water consumption, and improve crop yields.

e FarmLink J: A cost-effective, compact loT-based irrigation controller designed for small to
medium-sized farms. It automates irrigation decisions based on real-time data, including soil
moisture, weather conditions, and crop needs. It’s ideal for farmers looking to reduce water
usage and labor costs without compromising productivity.

e FarmLink S: A more advanced model that supports larger operations with multiple input channels
for more complex irrigation systems. It integrates variable frequency pump drives, flow
meters, and sophisticated analytics to ensure precise irrigation and optimal resource use
across large farm operations.

Both controllers work seamlessly with M8 Systems’ cloud-based platform to deliver actionable insights
and automated irrigation management. They are compatible with various types of irrigation systems,
including drip, sprinkler, and subsurface systems, making them versatile solutions for a wide range of
farming operations.

Technology Stack

M8 Systems’ solution is built on a robust, integrated technology stack that brings together the best of
hardware, firmware, software, and mobile app capabilities.

e Hardware: Our controllers are designed with durability in mind. The FarmLink J and FarmLink S
are equipped with IP66-rated enclosures, solar power, and battery backup, ensuring long-
lasting performance even in remote areas with limited infrastructure.

¢ Firmware: The embedded firmware in our controllers collects and transmits real-time data from
various sensors on the farm, including soil moisture, temperature, and flow meters. It allows
for real-time automation of irrigation systems, ensuring decisions are executed based on current
conditions.

e Software Stack: Our cloud platform is the brains behind M8 Systems, processing data from the
field and providing real-time analytics. It includes predictive models that recommend optimal
irrigation schedules, and Al-powered insights to continuously refine those recommendations.
Our platform scales to handle farms of all sizes and integrates with other farm management tools
seamlessly.

¢ Mobile App: The mobile app allows farmers to monitor and control their operations remotely. It
provides real-time notifications, data visualizations, and actionable insights, allowing
farmers to always stay on top of their operations. The app ensures that no decision is ever
delayed, and farmers are always in control.

Al Model

At the core of M8 Systems’ solution is our artificial intelligence model, which processes incoming data
from various farm sensors and makes automated recommendations for irrigation and resource
management. Our Al model continuously analyzes data streams such as soil moisture, weather
forecasts, crop type, and historical irrigation data to optimize irrigation timing and volume.

The Al not only recommends actions but can also automate decisions, directly controlling the irrigation
systems through our FarmLink controllers. This means that our technology doesn't just tell farmers what



to do—it automatically takes the right actions in real time. This ability to make data-driven decisions
saves time, reduces human error, and maximizes resource use, which ultimately translates into water
conservation, cost reduction, and improved crop quality.

Key Features

M8 Systems offers a suite of features designed to help farmers achieve operational efficiency, cost
savings, and sustainability:

e Automation: M8 Systems automates irrigation decisions based on real-time data, allowing
farmers to reduce manual labor and operational complexity. It ensures precise water
management for each section of the farm.

¢ Real-Time Data: Data is continuously collected from a variety of farm sensors, including soil
moisture, temperature, and weather conditions, and is sent to our cloud platform for analysis.

e Predictive Analytics: Our Al model analyzes farm data and predicts the best irrigation
schedules, leading to smarter water management and more efficient use of resources.

e Cost Savings: By optimizing irrigation, M8 Systems helps farmers reduce water consumption by
up to 30%, save on energy costs, and cut labor expenses, improving their bottom line.

e Mobile App: The mobile app gives farmers easy access to real-time data and actionable insights,
allowing them to monitor and control their irrigation systems from anywhere.

Future Product Development

M8 Systems is dedicated to continuous innovation to stay ahead of market needs and technological
advancements. Our future product development plans include:

¢ APl Integration with Other Agri-Tech Companies: We plan to open our Al model and cloud
platform to third-party agricultural technology companies. This will enable them to leverage our
data analytics and automation capabilities, and create a unified ecosystem for precision farming.

¢ Expanded Sensor Integration: We will continue to enhance our hardware and integrate new
sensors to track more variables, such as nutrient levels, pest detection, and crop health. This
will provide farmers with a more comprehensive view of their operations.

¢ Global Expansion: As we scale, we will tailor our solutions to meet the specific needs of
international markets, particularly in regions facing water scarcity, such as the Middle East,
South America, and Europe.

e Enhanced Al Capabilities: We plan to enhance our Al algorithms for even more sophisticated
predictions and automation. This includes using more granular farm data, optimizing not only
irrigation but also other aspects of farm management like fertilization and pest control.



5. Business Model

Revenue Streams
M8 Systems has a diversified revenue model designed to ensure consistent growth and scalability:

e Hardware Sales:
We sell FarmLink controllers to farms, distributors, and agri-tech companies. The initial sale of
controllers provides upfront revenue, with prices ranging from $499 for the FarmLink J to $1,900
for the FarmLink S.

¢ Subscription Revenue:
Our subscription-based model generates recurring revenue through access to our cloud
platform and Al-driven analytics. With monthly subscription fees of $15 per unit, we ensure
long-term customer engagement and consistent cash flow.

¢ API Consumption Fees:
Third-party companies that wish to integrate their data into our platform and leverage our Al
model will pay a usage fee. This is a highly scalable revenue stream, which will grow as more
Agri-tech companies adopt our platform.

Pricing Strategy

M8 Systems’ pricing is designed to be competitive while ensuring value for customers. Our hardware
pricing reflects both the cost of production, and the value delivered to farmers through automation, data
analytics, and cost savings.

e FarmLink J is priced at $499, providing a cost-effective solution for small to medium-sized
farms looking to optimize water usage and reduce labor costs.

e FarmLink S is priced at $1,900 and offers a more comprehensive feature set, making it ideal for
large-scale farms with complex irrigation systems.

Our subscription model ensures predictable, recurring revenue, while our APl consumption fees
enable additional growth and market penetration as we expand into new markets and integrate with more
Agri-tech companies.

Customer Acquisition
To attract and retain customers, M8 Systems is focused on the following strategies:

¢ Partnerships with Agri-Tech Distributors: We will build relationships with distributors and
resellers to extend our reach, particularly in regions outside of our initial target markets.

¢ Direct Sales Team: Our experienced sales team will work directly with large farms and
agricultural service providers to educate them on the benefits of precision irrigation and
demonstrate the ROI of our solutions.

e Marketing Campaigns: We will run targeted marketing campaigns using digital advertising,
industry trade shows, and agriculture-focused content to raise awareness and generate
leads.



e Customer Support and Retention: Our customer support and regular updates to the mobile
app and cloud platform ensure customers remain engaged and satisfied. We will also maintain
feedback loops to continuously improve our products based on customer insights.



6. Marketing and Sales Strategy
Brand Positioning

M8 Systems is positioned as a cutting-edge provider of precision irrigation and Al-driven farm
management solutions. Our products are designed for farmers who want to optimize resources,
reduce costs, and increase yields. With a focus on sustainability and efficiency, M8 Systems is
recognized as a leader in data-driven agricultural solutions.

Marketing Channels
M8 Systems plans to reach our target market through a variety of marketing channels:

e Digital Marketing:
We will leverage SEO, PPC campaigns, and social media platforms to engage with farmers and
Agri-tech companies.

¢ Industry Trade Shows and Conferences:
We will attend key agriculture and technology events to showcase our products and network with
potential customers and partners.

e Strategic Partnerships:
Collaboration with industry leaders and Agri-tech companies will help us reach new customer
segments and strengthen our market presence.

Sales Strategy
M8 Systems will employ a multi-channel sales strategy to reach our diverse customer base:

e Direct Sales:
Our sales team will directly engage with large farms, distributors, and agri-tech service
providers to sell our controllers and subscription services.

¢ Distributor Network:
We will build relationships with distributors who can resell our technology to smaller farms,
increasing our product’s reach.

¢ Key Partnerships:
Our partnerships with Agri-tech companies and sensor manufacturers will enable us to access
new market opportunities and expand our footprint.

Customer Engagement

Customer engagement is a core part of our strategy. M8 Systems will maintain strong relationships
through:

e Customer Support:
We will provide support to assist customers with installation, troubleshooting, and best practices.
e Customer Feedback Loops:
We will continually gather feedback from customers to ensure our products meet their evolving
needs and to improve our offerings over time.






7. Risk Analysis

Potential Risks

While M8 Systems is poised for success in the growing precision agriculture market, it is important to
acknowledge potential risks that could affect the company’s operations, growth trajectory, and profitability.
Below are some of the major risks we face:

¢ Regulatory Risks:
As M8 Systems operates in the agricultural sector, which is highly regulated, there is the potential
for changes in environmental laws, water usage regulations, and agriculture-related
compliance requirements that could impact our operations. For example, changes to water
rights regulations or government subsidies for irrigation systems may affect market demand or
the financial viability of our solutions.

¢ Technology Risk:
Our business relies heavily on loT devices, Al-driven analytics, and cloud-based systems.
Any failure or downtime in our technology stack, including hardware failure, connectivity issues,
or cybersecurity breaches, could disrupt operations, erode customer trust, and lead to financial
losses. Additionally, the ongoing need for innovation in Al models and hardware development
presents a risk of obsolescence if we are not able to stay ahead of market needs.

¢ Market Adoption Risk:
Despite the growing demand for precision agriculture solutions, there is a risk that adoption of our
FarmLink controllers and cloud services may be slower than anticipated. Factors such as
budget constraints, lack of awareness, or resistance to new technology among farmers
could impact market penetration. The agricultural industry is often slow to adopt new
technologies, particularly in more traditional farming communities.

e Competitive Risk:
The precision agriculture market is competitive, with other emerging startups. New competitors
entering the market with similar solutions could put pressure on pricing and market share.
Additionally, larger competitors may have more substantial resources to invest in research and
development, marketing, and customer acquisition. M8 Systems has 3 issued patents by the
USPTO with regards to irrigation and leak detection.

e Supply Chain and Manufacturing Risk:
M8 Systems relies on third-party manufacturers for certain components, particularly the printed
circuit boards (PCBs) used in our controllers. Disruptions in the global supply chain, such as
material shortages, trade restrictions, or delays in manufacturing, could impact our ability to
deliver products on time and meet customer demand.

¢ Financial Risk:
As a growing startup, M8 Systems faces risks related to capital funding, especially if we
encounter challenges in securing follow-up funding rounds or generate slower-than-expected
revenues. There is also a risk related to managing cash flow during the early phases of scaling
the business and implementing large-scale projects.

¢ Climate Change Risk:
Although precision agriculture offers a solution to climate-related challenges, extreme weather
events, droughts, or other climate change-related issues could adversely affect our customers’
operations. These events could influence the adoption and implementation of our technology,
depending on the changing agricultural landscape and market needs.

Mitigation Strategies



M8 Systems is committed to identifying and addressing potential risks through proactive mitigation
strategies. Our approach to managing these risks includes the following measures:

¢ Regulatory Compliance and Advocacy:
To address the risk of regulatory changes, M8 Systems actively monitors relevant regulations and
works closely with industry associations and government bodies. We engage with lobbyists,
such as Gary Conover, to advocate for policies that support sustainable farming and water
conservation. By staying informed about potential regulatory shifts and being agile in adjusting
our operations, we can better navigate changes in the legal landscape.

¢ Robust Technology Development and Support:
We continuously invest in R&D to stay ahead of technological advancements and address
potential vulnerabilities in our products. To mitigate technology risks, we maintain strong
cybersecurity protocols, conduct regular system tests, and secure backups for our cloud
platform to ensure system reliability. Our Al model undergoes continuous improvement to adapt
to evolving market demands and provide enhanced performance.

e Customer Education and Adoption Programs:
To overcome market adoption challenges, M8 Systems will focus on educating customers
about the benefits of our solutions through marketing campaigns, product demonstrations,
and success stories. We will offer tailored onboarding and training programs to ensure that
farmers and distributors can easily integrate our products into their operations. By showcasing
ROI and providing clear financial and operational benefits, we can accelerate adoption.

e Competitive Advantage through Innovation:
M8 Systems differentiates itself from competitors by offering an end-to-end solution that
combines Al-powered insights with automated irrigation control. We plan to maintain our
competitive edge by continuing to innovate in both hardware and software, expanding the
features of our FarmLink controllers, and offering unique integrations that competitors do not
provide. Furthermore, we will keep a keen eye on market trends and customer needs to adjust
our offerings accordingly.

¢ Diversification of Supply Chain and Manufacturing:
To mitigate risks associated with supply chain disruptions, we plan to diversify our suppliers and
work with multiple manufacturers for key components. Additionally, we will explore the
possibility of localizing manufacturing for critical components in the U.S. This will not only
reduce supply chain risks but also give us greater control over production timelines and quality
assurance.

e Securing Financial Stability:
M8 Systems is committed to raising sufficient capital through Series A funding to ensure that
we can scale effectively while managing operational costs. We have a clear financial strategy
that includes aggressive sales goals and subscription revenue growth to provide a stable
cash flow. Additionally, our subscription-based business model provides predictable, recurring
revenue, allowing us to mitigate cash flow risks in the long term.

¢ Adaptation to Climate Change:
While climate change presents risks, it also offers opportunities for M8 Systems to play a key role
in addressing agricultural challenges. We are continually enhancing our Al model to help farmers
optimize their resources in the face of extreme weather conditions. Our technology, designed to
improve water efficiency, can become a critical tool in helping farms adapt to climate change by
providing actionable data to mitigate its effects.

Conclusion

M8 Systems has developed a solid framework for identifying and addressing potential risks. We remain
optimistic about the future, and our proactive approach to risk management ensures that we are
prepared for challenges that may arise. By continuously improving our technology, engaging with
industry stakeholders, and expanding our market presence, we are well-positioned to mitigate risks and



capitalize on the growing demand for precision agriculture solutions. Our focus on innovation,
sustainability, and customer education will ensure that we remain a leader in the space, delivering
valuable solutions to farmers and partners worldwide.



